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iJave you not observed how freguently litigation has resulted
and how vast sums Of money have been needlessly spent for legal
fees in administering an estate--and almost invariably why? Because
the line of descsent through different branches of a family was
obscure. .

In bringling this to your notioce it is with an idesa of interest-
ing vou in a publication, evolved after much time and consideration, ;
by the distinguished Prof., E. Hambujer of Detroit, and which has |
been aptly named *The Family Record®. f

This 1ittle volume 18 so0 arranged and 1ndexed as to bring to :
mind everything pertaining to that which 1ts title indicates; parents ¥
names, birthplace, date of birth, death, as well as that-of-brothers, — ™
sisters--1in fact of all ¥Xin, near or distant.

: An additional portion is devoted to the listing of your finances
¥ and real property, mortgages, eto., etc., making this little reminder
: almost indlgpensable.

Each alternate page of the book is left blank and we are pre-
pared to print your announcement upon each blank page and furnish
you with as many coples as you may desire, and you must admit, this
will prove to be a valuable medium of publicity.

1 Allow us to state how valuable an advertisement of your
e establisghment in the ®"Family Record®" would be. As this book will
remaln 1ln a family from generation ito generation, your advertisement
will always be seen on opening the Family Record or whenever an '
entry 1s made. It will pay you to present a Family Record to your
customers as it will bring you the trade of the present and also

the future generations. You could not get a better medium of adver-
ﬁ“,tisxag your business as the Pamily Record will always stay in the

% " gam¥YY ‘and"Your advertisement will.elways be before them. . . _

‘ You will get a much better idea if you will read the preface
b of the Family Records You will then acknowledge that it will be
‘ most valuable in your line of business, If this should meet with
yvour approval our representative will call on you with samples of
the Famlly Record.

- ; May we not hear from you and guote our terms?
RespectTully yours,
THE mxm' nmmm co.
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